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Automated Export System (AES) for Filing the U.S. Shipper’s Export Declaration 
– Form 7525-V – The U.S. Census Bureau has proposed amendments to the Foreign Trade 
Statistics Regulations (FTSR) to incorporate requirements for the mandatory Automated Export 
System (AES) Direct filing of all shipments requiring Shipper’s Export Declarations (SED) – Form 
7525-V.  The proposal is currently in the review/comments stage and will not be mandatory until 
the latter part of calendar year 2004.  The AES is the electronic method to file the paper SED and 
the ocean manifest information directly with the Bureau of Customs and Border Protection (CBP).  
AESDirect is the Census Bureau’s free internet-based system for filing SED information with the 
CBP’s AES (www.aesdirect.gov).  Effective October 18, 2003, exporters are required to file the 
mandatory AESDirect filing for items identified on the Department of Commerce’s Commerce 
Control List (CCL) and the Department of State’s U.S. Munitions List (USML).  Should an exporter 
be using an export license issued by one of the above Departments, the exporter must file the SED 
electronically effective as of October 18, 2003.  Again, please note:  Mandatory AES filing for all 
other shipments will not be effective until the latter part of calendar year 2004.  For those exporters 
who file their own SED’s, it is strongly suggested to go ahead and become familiar with the AES 
through the website: www.aesdirect.gov.  For information contact:  C. Harvey Monk, Jr., Chief, 
Foreign Trade Division, U.S. Census Bureau, Room 2104, Federal Building 3, Washington, DC  
20233-6700, telephone: 301-763-2255, fax 301-457-2645, e-mail: c.Harvey.monk.jr.@census.gov. 
 
U.S.-Central America Free Trade Agreement (CAFTA) – For the past nine months, the 
U.S. has been in negotiations with five countries in Central America (Costa Rica, Guatemala, 
Honduras, El Salvador and Nicaragua) in an effort to create a free trade agreement with this 
region.  In 2000, the U.S. exported more than $8.8 billion to Central America.  The proposed date 
for the finalization of the agreement is scheduled for December of 2003.  If passed, the agreement 
would create a closer relationship between the countries involved; expand international trade and 
lower overall barriers to trade among the participating nations.  Many U.S. industries are expected 
to profit greatly from the agreement, including machinery and equipment, chemicals and plastics, 
paper, foodstuffs, textiles and apparel.  For details and updated information on CAFTA and other 
FTAs, visit the U.S. Trade Representative’s website at http://www.ustr.gov/new/fta/cafta.htm.  
NOTE:  A seminar on CAFTA is being planned for North and South Carolina companies in early 
2004. 
 
U.S. Has No Plans to Lift Cuba Embargo, Says Commerce Official – Commerce 
Assistant Secretary for Market Access and Compliance William Lash III stated on November 6 that, 
despite a loosening of the trade embargo the U.S. has maintained against Cuba since 1961, the 
embargo will not be lifted until Cuban leader Fidel Castro allows free elections in the island 
country.  Lash said that the U.S. currently allows cash sales of agricultural and medical supplies to 
Cuba because they are deemed items that will benefit Cuban citizens.  Any further lifting of the 
embargo to allow other goods would only serve to enrich Castro, he said.   
 
U.S. Commercial Service Trade Events Calendar – Promote your products and services 
through trade events including the International Buyers Program at domestic and foreign trade 
shows, trade missions and catalog exhibitions.  For a complete list of upcoming events, go to: 
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http://www.export.gov/comm_svc/eps_events.html.  
 
U.S. Restores Normal Trade Relations with Serbia and Montenegro – The Secretary 
of State has determined and certified that Serbia and Montenegro has met the criteria set forth in 
Public Law 102-420 for restoration of normal Trade Relations (NTR) status.  The statute provides 
for a 32 day waiting period following certification before restoration of NTR takes effect.  This 
decision has been conveyed to Congress and a notice will be published in the Federal Register.  
NTR status was revoked in 1992 in response to support by the Milosevic regime for ethnic 
cleansing and other acts of aggression and human rights abuses in Bosnia and Herzegovina. 
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Your Global Business Partner
Check Out These Valuable Resources: 

 New Interactive Trade Data Website – TradeStatsExpress, located on the U.S. Department of Commerce’s website, contains
annual U.S. trade statistics. The new site gives quick access to U.S. trade figures, trade balances from 1989-2002, and custom-
tailored statistical maps and graphics.  Go to:  http://tse.export.gov. 

 Easy to Use Guides on EU Standards – The National Institute for Standards & Technology (NIST) has created guides for
American companies to understand EU standards.  See: http://ts.nist.gov/ts/htdocs/210/gsig/europe.htm. 

 Another Useful Website on EU Standards is a joint effort of the three European Standards Organizations (CEN, CENELEC, and
ETSI) together with both the European Commission and EFTA: http://www.newapproach.org. 

 Kirkuk (Iraq) Business Center Newsletter – Go to: http://kirkuk-business-center.org/ to review current and recent issues of their
newsletters.  Excellent source of information for any company interested in doing business in Iraq. 

 Really Useful Sites for International Trade Professionals – Go to: http://fita.org/index.html to subscribe to this free, bi-weekly
newsletter published by the Federation of International Trade Associations. 
 
Note:  Bookmark New U.S. Commercial Service Website!  The U.S. Commercial Service has been migrating our 
homepage and market research information from our old site, USATrade.gov, to our new site within the Export.gov Trade Portal 
(http://www.export.gov/cs).  This migration is now complete and we are planning to turn off the old USATrade servers.  Please 
take a few moments to read through the information below to ensure that you, our clients, do not encounter any gaps in service.   
 
Q.  What URL address will go away?   A.   www.usatrade.gov 
Q.  When will the server be turned off?  A.  December 8, 2003, is the last day that this server will be active. 
Q.  What should I do?   A.  Change your bookmark to http://www.export.gov/cs 
Q.  What websites will I be using in the future?  A.  For general trade information, go to: http://www.export.gov -- the US   
      Government Trade Portal.  For market research, go to: http://www.export.gov/marketresearch.html.  The CS Market  
      Research Library is the first item on the list.  For special initiatives, success stories, employment and contact information, go  
      to: http://www.export.gov/cs -- the CS homepage. 
Q.  What will happen when I try to use usatrade.gov after December 8th?   A.  The usatrade.gov address will be pointing to  
      www.export.gov/cs in the future so you can still find our information with the USATrade.gov URL. 

The Bioterrorism Act 2002 – Many facilities and individuals engaged in the production, importation and distribution of food 
will have to meet new requirements from the FDA beginning Dec. 12, 2003.  Mandated by the Public Health Security and 
Bioterrorism Preparedness and Response Act of 2002 (the Bioterrorism Act), one of these new regulations will require 
registration of domestic and foreign food facilities that manufacture, process, pack or hold food for human or animal consumption 
in the U.S.  Another rule will require prior notice to FDA of food imported or offered for import into the U.S.  A third regulation will 
specify information that must be included and retained in records to identify the immediate previous sources and immediate 
subsequent recipients of food.  Lastly, a fourth regulation identifies procedures under which FDA will administratively detain food 
that presents a serious health threat to humans or animals.  For more information consult the FDA’s website on the Bioterrorism 
Act: www.fda.gov/oc/bioterrorism/bioact.html. 
 
Outreach 2004 – Rebuilding Iraq – The Kallman Group will lead the first American-organized trade show designed to 
facilitate U.S. business’s involvement in the entire Middle East region with a particular focus on the reconstruction of Iraq. 
Outreach 2004 is an exhibition and workshop program taking place in neighboring Amman, Jordan, January 11-14, 2004.  This 
event has been certified by the U.S. Department of Commerce and promises to be one of the best possible opportunities for U.S. 
companies to develop business there.  Targeted industries include construction, agriculture and food, IT and computers, 
healthcare, environmental systems, airports and port equipment, education and schools, oil and gas recovery, power generation 
and life style products.  With the assistance of the Jordanian-American Business Association (JABA) and the support of the U.S. 
Embassy in Amman, we can put you in touch with prospective distributors, agents and importers in Iraq.  Amman is an ideal 
location for U.S. firms interested in Iraq, but not ready to locate in Baghdad.  For more details, visit: http://www.kallman.com. 
 
Unique U.S. Apparel Export Promotion Event for Jordanian, Palestinian and Arab-Israeli Markets – Over 10 
million consumers in these three markets are seeking high-quality American apparel.  In addition to maintaining a permanent 
display in our Jerusalem office for three months, posts in these countries will stage special, by-appointment-only events at the 
Palestinian American Chamber of Commerce in Ramallah (January), at the Bethlehem Chamber of Commerce (February) and at 
the American Chamber of Commerce in Amman and the Arab Business Club in Nazareth, Israel (March).  For full details and 
online registration, go to: http://www.buyusa.gov/westbank/en/page47.html. 
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Your Global Business Partner
Trade Calendar for North and South Carolina 
 December 2003 – January 2004 

arolina: 

t

ber 16: How to Properly Complete the NAFTA Certificate of Origin Seminar – This seminar provides a step-by-step outline of 
how to complete a NAFTA certificate of origin.  In addition, this seminar will include a general overview of NAFTA, tariff 
rates, rules of origin and required record keeping in an easy-to-understand manner.  Sponsors:  Charlotte USEAC, 
SBA, NC District Export Council, Central Piedmont Community College.  Loca ion/Time:  Central Piedmont Community 
College West Campus Auditorium, Charlotte, NC; 9:00 a.m. – 12:00 noon  Cost:  $35 per person (includes handout 
materials and refreshments). Contact: Shannon Healey, Charlotte USEAC, (704) 333-4886, 
Shannon.Healey@mail.doc.gov. 

arolina: 

ry 20: Video Market Briefing with the U.S. Commercial Service in Toronto, Ontario - This program will discuss export sales 
opportunities with America’s largest trade partner.  Canada is the number one export market for South Carolina 
accounting for nearly 25% of the state’s exports.  The Palmetto State ships $2.4 billion a year to Canada of which $1.8 
billion goes to Ontario – a figure that has doubled since 1995.  This Video Market Brief will include a panel presentation 
of companies that have found success in the Canadian market. Attendees will also learn about RepCan 2004 in Toronto 
(June 16-17), an annual event by the U.S. Commercial Service in Toronto in which SC companies will be matched with 
qualified Canadian agents and distributors.  Sponsors:  Greenville USEAC and S.C. Department of Commerce 
Location/Time: SCDOC Presentation Center, 15th Floor, SouthTrust Building, 1201 Main Street, Columbia; 9:15 – 11:30 
a.m.   Cost:  There is no registration fee but advance registration is required as seating is limited. Contact:   Denis 
Csizmadia, Greenville USEAC, 864-271-1976, denis.csizmadia@mail.doc.gov or Amy Thomson, SCDOC, 803-737-
0488, athomson@sccommerce.com. 

ry 21: Small Business & Entrepreneur Export Seminar - An introduction to the State and Federal Exporting Resources for 
South Carolina companies, and an opportunity for hands-on application.  Trident Technical College is sponsoring this 
opportunity for small and medium enterprises (SMEs) to meet with representatives of the South Carolina Department of 
Commerce's International Division, the South Carolina Department of Agriculture, the South Carolina World Trade 
Center, the South Carolina Export Consortium, the U.S.' Exim Bank, the U.S. Small Business Administration, and the 
U.S. Commercial Service.  The afternoon portion of this one-day seminar will be an opportunity for more in depth 
training and counseling, depending on number of participants.  Location/Time:  Trident Technical College, 7000 Rivers 
Avenue Campus, Bldg 410, Morning session - 8:00 a.m. 12 noon, lunch is on your own, Afternoon session: 1:00p.m. - 
3:30p.m.  Cost:  Free but pre-registration is required.  Contact:  Darryl Goodman at Trident Tech., (843) 574-6785, 
darryl.goodman@tridenttech.edu. 

 

The Twelve Most Common Exporting Mistakes 

. Failure to obtain qualified export counseling and to develop a master marketing plan before starting an export 
business. 

. Insufficient commitment of top management. 

. Insufficient care in selecting overseas agents or distributors. 

. Chasing orders from around the world instead of establishing a basis for profitable operations and orderly 
growth. 

. Neglecting the export business when the U.S. economy booms. 

. Failure to treat foreign distributors on an equal basis with domestic counterparts. 

. Unwillingness to modify products to meet regulations or cultural preferences of other countries. 

. Failure to print services, sales, and warranty messages in locally understood language. 

. Failure to learn about risk protection products available from the U.S. government. 
0. Failure to learn which financial institutions excel in providing the services needed for business overseas. 
1. Failure to consider use of an export management company or any other marketing intermediary. 
2. Failure to consider licensing or joint venture agreements. 
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